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Must Continue
To Keep Trade
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P*isht W. Morrow Shows!
How "Nation That Will!
Not. Buv, Neither Shall It
<cl\" Idea Will Prevail

Exchange Basic Principle
Foreign Purchases Here

Mus* Be Paid for in Goods
or Services, Says Banker
By Dwight W. Morrow
Of J. P. Morgan & Co.

The export balance of the United
States, 'hat 1», the excess of merchan-
dise exports over Imports, amounted to
nearly $17.000,000 000 in the last six!
.seal years, as compared with $2.734,-
jOO.OOO for the preceding six-year

the yearly figures in round nun»-
eing as follows:

.
. js51.ope.oofl

. 18S 000,000
Ml. 622,000.000
1;*12. 551,000.000

1913.652,000.000
1914. 4 70.000.000

To*»'.$2.73 4.000.000
.«¡5.$1.09 4.000.0 00

1«16 . 2.1S6,000,000i
1917 .'. 3,630,000,000

t
. 2,974,000,000
. 4.129,000,000

.,. 2.872.000.000

Tot«l.$16.8 34,000.^00
The foregoing figures indicate clear-
the abn< rmal situation that has ex-

g the v,ar and during the
two veins since the war. During the
four years ended June 30, 1918, wo sent
out of the country merchandise of a
value almost $10,000,000,000 greater

îe merchandise we brought into
the country. When we take into ac¬
count that the statistics compiled by
the Department of Commerce do not in¬
clude merchandise exported by our
government directly, it is probably safe
.o say that in these four years exports

led imports by more than $10,-
000,000,000. In the year ended June 30,
1919, we dent out of this country mer-

- of a value or $4.)00.0002000 in
excess of the merchandise we brought
in. In the year ended June SO, 1920,1
we exported merchandise having a value

1,000 in excess of the
merchandise we imported.

Exports on Decline
Tn the first three months of the ear- 1

year the value of our mer-!
>e exports exceeded our imports'

by $42 if we could assume
that the other three-quarters of this i
fiscal year would show a balance of
the same amount as the first quarter,!

balance for the year
688,000,000.about 60 per

; ear's balance. As a matter
th exports decreasing more!

than imports, we should not
export balance for the year
30, 1921, to be in excess of

eie anything we can do aboutjit? Is there anything we ought to do,
.

Í am not going to venture an answer
lestions, but I am going to

tenl on to some c f the funda-
ch underlie inter-

le, 'i he transaction of ex-1
the oldest transactions!
gins with the division

vision of labor existed in
tates of society. The
hat he could get his
v making two baskets,

elf and one for the shoe-!
the shoemaker found that

ild gel his baskets cheaper by
g two pans of shoes, one for.

cue for the weaver. Indi-
il n to one occupation

.¦"rail than an effort of
la! to do all for himself.

Basis for Exchange
s with and is based

il of labor. As soon as a
'¡¡at he can do some-

and others can do
for him exchange becomes
habits of life.-exchange be-

duals, exchange between
arts of the .sanie country, ex-

gi inly by the means of
communication. As means of com-

eci ne easier the division
more complex. But

the principie >."' < xchange remains the
ahme

fc.very exchange transaction is recip-rocal you give something and you get
ng. You transfer goods or ren¬

to others in return for
goods they transfer or services they

to you. And exchanges go on
10 long a.s they are mutually

profitable, It is "fair exchange" that
':...: leans that the

and Bervicea that this country
furnishes to other countries will repre¬
sent goods and services of equal value
irn shed to this country by other

countries.. Our exports of merchandise
ever exactly balance our imports

f merchandise, but our exports of
merchandise plus the services that we
render other countries will equal in
.>aiue the imports of merchandise plus
the services that other countries ren¬
der to us. There is no escape from
such a forclusion unless men are to
quit exchanging things of equal value
and begin giving things away. We hear
a lot about our export trade, but our
export trade involves an import trade.

nation that will not buy, neither
shall it sell!
There were about thirty years in

itory from 1791 to 1820- in
cur imports exceeded our ex-

more than $500,000,000. How
new. young country pay for

*'.y vast importation? Very
5 by rendering a service a ship-
irvice. This New England corn-
was building ships for the
it was carrying goods for the
of other nations. During the
¦y years our annual exports

always exceeded our imports.
have we been paid for the dif-
e? Very largely by a service
red to us a shipping service,

i am quite conscious that in redue-
international trade problem to
imple terras I am omitting

renci to the part played in the
cut of t:ade balances by loans

capita! by payment of interest
pital, by funds brought to and

il from this country by immi-
and a number of similar items.

e way or another, however, all
of the.-c Items are services, and the

ental fact remains that the
and services which the people

Of one nation put into the balance are
equt ¡ed by the goods and services which
they receive from the rest of the world
in return therefor.
Yet, notwithstanding this fundamen¬

tal fact, there are many people who
keep telling us that wo must keep up
..' ports und ewrb our imports, an i that
while we are doing that we must a'so
tendee an additional shipping service
to the rest of the world. In what con¬
ceivable way are we to be paid tor
ttiese exports? In what conceivable
way are we to be paid for that shipping
»ervice?

I am not criticizing the nun who wants
to confine our commercial activities, so
far as possible, within our own borders.
Por the purpose of this discussion we

may assume that he is right or we may
assume that he is wrong. We must
remember, however, that if we cou'd
succeed in growing and in making at
bome all that we need there would
then be no reason for an export busi-
n««».there would then be no need for
* .t^-PPing butinées. Tho nation that
***** *»«t buy, neither ehalt it selll

U. S. Trade Growth Rapid.In Figures
The following; comparisons, representing about 70 per cent of the total trade, show in condensedorm the weight and official valuations of all important articles imported or exported in 1914 and 1920, inwhich weight can be shown, the per cent of increase in quantity and the per cent of increase in stated\aluation; also the value which the 1920 quantities would have shown at the 1914 valuation:

Per Stated value of articles for Per Value of 1920
Weight in pounds cent of which weight is shown cent of quantities at

.
1914 1920 increase 1914 1920 increase 1914 prices*mP°rts . 34,992,000,000 57,978,000,000 65.6 $1,163,000,000 .$3,999,000,000 243.9 $1977 000 000bXporta .110,409,000,000 148,693,000,000 34.6 1,667,000,000 5,474,000,000 224.4 2'30800o'oOO

By O. P. Austin
Statistician, the National City Bank
Has the foreign trade of the UnitedStates really shown an abnormalgrowth during the war period? Orhave we been deluding ourselves byaccepting the increased valuations re¬sulting from the higher prices, irre¬spective of real gains or losses in thequantity of merchandise imported orexported ?
A clos-; analysis of our export tradein 1920, which shows an increase of$5,500 000,000 over 1914, indicates thatthe percentage of gain in quantity ex¬ported in the six-year period is butlittle greater than the percentage ofincrease in quantity in the like periodimmediately preceding the war. "Theincrease in quantity of merchandise

exported in the six-year period 1914-1920 was, as nearly as can be deter¬mined, approximately 35 per centwhile the increase in quantity exportedin the six-year period 1908-1914 au-proximated 25 per cent.
No exact comparisons of the quantity of all merchandise imported inte

or exported front the United States
1920 and 1914, can be made, for thi
reason that in many articles the impor
or export figures do not in any way in
dicate the quantity moved, but stat¡
only valuations. In about three-fourtha
however, of the imports or exports, a
measured by values, quantities ar<
stated, and it is possible in every cas
in which quantities are stated to d«
termine the percentage of increase i:
quantity, item by item, of the article
thus enumerated as entering or leav
ing the country.

It will be seen, by examination of th
table, that for the principal articles i
which quantities can be shown, th
number of pounds of merchandise irr
ported increased about 66 per cer
when comparing the fiscal year of 192
with 1914, but that the valuation c

these same articles Increase 244 per
cent in the % me period, while in the
exports the quantities show an increase
of 35 per cent and the valuation 225
per eent.
A still more striking evidence of th«

fact that the increase in quantity of
merchandise imported or exported falls
far below the increase in stated value
is shown by an examination of the
final volumn of the table which states
the value at which the 1920 quantities
of merchandise imported or exported
would have shown if stated in the
valuations of 1914. It will be seen that
the 1920 importes which arc valued at
$3,998,900,000 in 1920, would have cost
at the 1914 price only $1,977,200,000,
and that the 1920 exports stated at
$5,474,000,000 would have amounted to
only $2,308,000,900 if exported at the
1914 prices. Assuming that a similar
relation of 1920 prices per unit ef
quantity occurred in those articles m
which weights arp not shown, it would
appear that the total imports into the
United «States in th" fi cal year 1920,
valued at $5,239,000,000, would, if
stated, at the 1¡» I i prices per unit of
quantity, have amounted to onlv about
$2,(300,000.000, and that the total domes¬
tic exports cm" 1920, which .were valued
at $7,950,000,000, would, if stated in
1914 prices, have amounted to onlyabout $3,340,000,000, suggesting that
our total foreign commerce in 1920,which totals (including foreign mer¬
chandise re-exported) $13,350,000,000,would, if stated at 1914 prices, have
amounted to but about $6,000,000,000.The extent to which this increase ir
stated values of both imports and ex¬
ports is due in large degree to higheiprices is illustrated by a comparison oi
the arverage import and export pricesof certain important articles in 192(
with those of 1914.
Of raw silk, for example, the averageimport price in the fiscal year 1914 wai

$3.42 a pound and in the fiscal yeai

1920 averaged $9.29 a pound. Of coffeethe import price in 1914 averaged 11.1
cents a pound and in 1920 21.9 a pound,and in raw sugar the average importprice stood in 1914 at just 2 cents a
pound and in 1920 averaged 9.05 cents
a pound. On the other hand certain
equally impo-rtant articles of import,notably rubber and jute, show lower
prices in 1920 than in 1914.
The disproportionate increase in val¬

ues, when compared with those of
quantities, is further illustrated by a
comparison of the percentage of in¬
crease in valuation of certain articles
imported as compared with the per¬centage in increase in quantity. In
rice, the increase in imports, compar¬ing 1920 with 1914, was 19 per cent in
quantity, but 2-10 per cent in value,and the $17,000,000 worth of rice im¬
ported in 1920 would have cost at the
1914 prices only a little over $5,000,000,
Sugar imported showed an increase

of only 60 per cent in quantity, but an
advance of 572 per cent in value; the
$688,000,000 worth of sugar importedin the fiscal year 19*20 could have been
bought, at 19*14 prices for $152,000,000
yet the quantity imported at this ex¬
tremely high price was greater thar
ever before.
The fact that the big increase in oui

export figures is chiefly due to higlprices, while startling to those whi
felt a pride in the growth of our exportrade and especially the large oxce.s:
of export* over imports which we havi
maintained for many years, is not 8(
surprising when we consider that tht
"Jnitcd States is reaching the stag'reached by all fully developed nation!
in which her population is consumini
a steadily increasing percentage of he
own products and Dringing in largequantities of manufacturing materia
and food, especially of the tropical am
sub-tropical character not readil;produced in our own temperate ion-
countrv.

Say Exchange
Rates Restrict
Foreign Trade

Observers Look for Slo*
Recovery and Consequent
Dwindling Purchases hi
Ü. S. Market for Year«

Speculators who are holding Germar
marks and Austrian crowns purchased
at low levels for a recovery to par ir
the hope of large profits can sympa¬
thize with American exporters, who look
forward eagerly for improved condi¬
tions so that increased foreign pur¬
chases here may be expected. Observ¬
ers of world economic conditions, how¬
ever, predict a long, hard pull for Euro¬
pean nations, particularly Germany and
Austria, in the rehabilitation process,
and for this reason recovery in ex¬

change rates may be expected to be
slow.
Suggestions of a new issue of '"in¬

ter-Allied currency," to Se used as a

world commerce basis, have been met
with opposition by economiscts, who
insist that there is plenty of paper
money in circulation at present to care
for all contingencies, and wnat is need¬
ed is not more such paper, but in¬
creased production on the part of na¬
tions whose exchange has depreciated.
The trouble lies not in deficiency of
.money or bills of exchange, but in de¬
ficiency of goods, it is contended. In pro¬
portion that currencies are ma-î» con¬
vertible into gold they will be increas¬
ingly acceptable in exchange opera¬
tions. This generally aceepteJ theory
controls present conditions in the ex¬
change market.
The extent of depreciation of cur¬

rency in European nations and the re¬

sultant premium of the dollar is made
olear by a glance at present, exchange
rates. German marks, which normally
brought $23 80 a hundred, no*> com¬
mand only $1.32; Austrian crowns have
dwindled from $20.30 a hundred to
33 cents, and Rumanian lei now bring
c nly $1.61 a hundred, where they for¬
merly sold for $19 30. Russian rubles
are not generally quoted, for the rea¬

son that trade relations between Rus¬
sia atid this country have not been re-

established since the war, and for the
additional reason that. Russia has been
flooded with so much paper money that
it would be difficult lo arrive at a

satisfactory basis for determining the
value of the ruble in American money.
The depreciation in Russian money

has gone to such an extreme that the
old ruble, which normally was worth
about 50 cents in exchange, is virtually
worthless. What the chances of re¬
covery are no one cares to predict, foT
too many political complications enter
into the situation besides the ordinary
economical phase. Russia's great nat¬
ural resources should materially assist
in bolstering her credit when foreign
trade is resumed, for that, countiy has
much to offer the world in the way of
raw material. Vet many financial prob¬
lems must be solved before a stable ex¬

change basis can be reached. In the
due course of time it is reasonable to
suppose that the ruble will come back,
but no one can say for certain whether
it will ever reach its old parity.
As for Germany and Austria, the sit¬

uation is almost as complex. Indem¬
nities to be paid to the Allies will
restrict foreign trade for many years,
thereby keeping down credit of the
former enemy nations. Consequently,
depreciated exchange must be expected
to continue until the nations have re¬

covered economically to the point where
trade balances begin turning In their
favor. Then credits will improve and
exchange rates rise. A

Skepticism in Goods Prices
Skepticism concerning the ability of

mills to hold cot|on goods prices to
some of the new levels recently an¬

nounced is spreading throughout the
market. The St. Louis jobbers, who
conducted a readjustment sale last
week, in some cases cut below mill
prices on standard goods. Selling
agents here are wondering if these
jobbers expect to replace these goods
at a still lower price or are merely rid¬
ding themselves of stock regardless of
present mill prices.

Demand for Canned Goods
According to Consul General Winslow,

there is a demand for the better grades
of canned fruits and vegetables, as well
as canned fish, in New Zealand. Dur¬
ing 1918 there were imported 2,912,162
pounds of canned fish, chiefly from Can¬
ada, and 218,408 dozen packages of pre¬
served fruits, the greater amount com¬
ing from the United States. During the
sama timo dried and preserved vege¬
tables were import«»!

Mexico in Best
Position to Buy
Here*, Says Feely

Is Only Nation in Latin or

South America Whose
Products Have Not
Declined in Value
Strange as it may ueem, Mexico

at the present moment presents the
greatest opportunity for American
exporters seeking business In Latin
and South America, according to
Edward F. Feely, commercial attaché
to Argentina, who has been in the
city for several days. The situation
has just reversed itself in the last
several months.
Chief among the factors which have

virtually stopped all exports to South
America is the slump in prices of
commodities which America Imports,
such as coffee, nibber, hides and wool.
As a result of the sharp contraction
of values, causing producers to hold
products in the primary markets,
exhange has depreciated and there
is a 25 per cent premium on the
dollar.

Bountiful grain crops are expected
in Argentina, however, and Mr. Feely
looks for a recovery in trade as the
readjustment to new conditions ad¬
vances. He is confident that a decided
improvement will be noted early in
the coming year.

Mr. Feely emphasized the remark¬
able recovery in Mexico since the end
of the Carranza régime, pointing out
that business is little affected by po¬
litical complications in that country,
because virtually ell industry, ex¬

cept agriculture, Is in the hands of
Europeans and Americans. The great
worldwide demand for Mexico's
products.petroleum and minerals-
strengthens the country's trade posi¬
tion. Because of the metalic basis
for money, exchange there has not
depreciated, Mexico and «Tapan being
the only two countries whose rates
have remained practically at par.

Industria! Credit Bank
Spain Accepts Proposal for Fi¬

nancing Plan
The Spanish government has ac¬

cepted the proposal of parties repre¬
senting a group of 116 banks and
manufacturers for establishing a bank
to be called the "Banco de Crédito
Industrial." Under the terms of the
royal decree of November B, 1918, the
state will intrust to this bank the
service of loaning money to "protected
industrial enterprises." Those makingthis proposal to the government on the
part of the bankers and manufacturers
concerned were Jose Luis Ussia y Cu¬
bas, Julian Cifuentes Fernandez, Val¬
entin Ruiz Seilen, Adolfo Nnvarette yde Alcazar and Juan Urrutia y Zu¬
lueta.
This group offered to create the in-

dtistrial bank with a capital of 37,-
500.000 pesetas and to pay to the state
4 per cent interest on bonds of indus¬
trial credit which the state would de¬
liver to the bank. This proposition has
now been accepted by the government.
The following statements with respect
to the rights and obligations of the
bank are based on the royal order
published July 10, 1920: Loans may
be made to protected industries foi
a term of 15 years up to a total of
li?7,500,000 pesetas, for which purpose
the state may contribute SO per cent,
or 150,000,000 pesetas, in bonds, the
remaining 20 per cent, or 37,500,000
to be found by the bank. The state
bonds shall be redeemed within e
maximum period of twenty years from
the date of issue.
The bank will not grant any loar

or contract any obligation with re¬
spect to a loan without previously hav
m«« obtained the obligation of the stat<
to contribute its 80 per cent, arid wi!
not pay out money on loans until i
has actually received from the stat«
the bonds which represent the latter1!
share.
Any loss suffered by reason of no

being able to secure repayment of th<
loans shall be shared by the statt
and the bank in the ratio of 4 to 1
The rate of interest on loans shall b>
determined periodically by- the banl
according to the conditions of th
money market and subject to the ap
proval of the Minister of Finance. Th'
loans made by the bank snail be ex
eropted from the rcyal rights and th
¦Ump taxe«. *c

FearResults of
Competition
In Steel Trade

Independents Refuse to Cot
Prices to Corporation's
Level, Except to Fill Out
Orders; Boom Expected
Bpeoial THspatoh to The Tribune

PITTSBURGH, Oct. 30..In spite of
cancellations from varioui sources and
a generally dull market, the independ¬
ent steel companies have tenaciously
hung on to their premium prices for
various steel products and are waiting
for a favorable turn of affairs to re¬
store the steel business to its previous
status, chief amonv which may be men¬
tioned the election, the rescinding of
orders of the Interstate Commerce
Commission depriving steel manufac¬
turers of the use of open-top cars for
shipping steel and an opening up of
requirements in the building and rail¬
road industries.
Here and there an independent has

taken business under the top price to
fill books for the dull period, but in¬
variably has gone back to the upper
price level. There are several reasons
why the independents are not dropping
down to the price level of the United
States Steel Corporation, one of the
most influential being the mutual fear
of a competitive situation which might
result in slashing.
The building situation is assumingbrighter prospects. All present signs

point to a brisk resumptioi. soon after
the first of the year, and it is the be¬
lief of the steel industry here that
once resumption of any sort of build¬
ing program gets under way there will
be a rush such as this country has
never seen before. A leading brick
manufacturer here said his company
already had made contracts for deliv¬
ery of 4,000,000 tile brick to Texas, and
for delivery of other large quantities
to other Western and mid-Western
points, and that his agents reported a
stirring in the business lclrl which
would indicate the letting of important
contracts soon -first for public build-

:s, then for office buildings, schools,
churches, and, lastly, for residences.
All this would mean a tremendous mar¬
ket for steel products, as the country's
building schedule is at least two years
in arrears.
Tin plate and tube mill products con¬

tinue to stand up firmly and neither
shows any material change. The de¬
mand for tubular products, especially,is heavy and is greatly in excess of
capacity.
The car shortage, or rather the. revo¬

cation of the few existing permits for
open top cars to steel works, has re¬
sulted in closing down some of the
smaller plants in this district, notably-down the Ohio Valley, where at New
Martinsville several steel working fac¬
tories have been forced to shut down.
The declarations made by Senator

Harding as to the tariff policy pro¬
posed when the Republicans come into
power have proved pleasing to the steel
interests here, which is the home of
the old-fashioned Republican tariff.
now largely forgotten by a younger gen¬eration. The need for a return of the
former protective tariff policy of the
party is pointed out here as being ob¬
vious, especially in view of the presentlow rate of exchange with Europe,which serves to protect European man¬
ufacturers, while this country, with a
nominal tariff on steel of 8 per cent,faces the possibility of being invaded
by the foreign steel manufacturer whenhis own industrial conditions are more
settled. The danger is not considered
here as imminent, but the need for pro¬viding proper machinery for protectionin the years ahead is being urged.

Silesia Coal Production
Shows Great Decline

Tha report of Oberschlesisehe Bergund Muettenmaennische Verein, E. V.,
covering the year 1919, shos that in
1919 there were 63 anthracite co*l
mines operating in Upper Silesia,
wherein 1,235 steam hoist engines were
used and 388 electric motors were in
use, as against 405 in the preceding
year.
There was 35 per cent less coal pro¬duced in the mines in 1919 than in the

previous year; 21,204,043 tons of coal
were shipped from these mines in 1919,
as against 36.113,360 tons in 1918 and
40,337,215 tons in 1913.

Iron production has decreased con¬
siderably in the last ten years in UpperSilesia, as is shown below: 1901 457,-
126 tons; 1913, 138,204 tons; 1918, 62,-194 tons; 1919, 61,469 tons.
Pig iron production has been as fol¬

lows: 1913, 994.601 tons; 1918, 696,146
tons; 1919, 459,954 tons.

Cotton Mills'
Working Basis
35 P. C. Normal
No Organized Effort on the

Part of Manufacturers
to Cut Wages in the New
England Textile Centers

Labor Ready to Resist
Lack of Orders Causes Big

Curtailment; Dividends
Show Producers' Profits
Special Dispatch to The Tribune.

NEW BEDFORD, Mass., Oct. 30..
With production in the cotton mills
of this city estimated at only 35 per
cent of normal and several plants
closed down indefinitely owing to lack
of orders, the slump in the textile in¬
dustry of New Bedford and surround¬
ing territory is the worst experienced
since soon after the signing of the
armistice, when there was a temporarylull. At present five cloth mills and jiie
yarn mill are closed, two indefinitely,
tne others announcing a shutdown of
at, least a week, affecting more than
10,00) employees. The half dozen cor¬
porations operate 851,000 spindles and
10,600 looms.
The majority of the other mills nre

operating on a curtailed schedule which
averages four days a iveeK, in addition
to which the machinery in certain de¬
partments has been shut down nwino
to the scarcity of orders. The curtail¬
ment in Fall River ifa approximate.ythe same as in New Bedford, manu¬facturers reporting scarcely any de¬mand for goods, despite the fact thai
ai. present prices are quoted at lessthan 50 per cent below those of sij
months ago.

Although reductions in wages hav<been announced in several textile cen¬ters, there has so far been no state
ment from the manufacturers of thi;
city or Fall River that similar actioiis contemplated in this section. Labo.leaders say that the union are prepared to fight any cut in wages, amAbraham Binna, president of the Textilo Council of New Bedford, and sec
rctary of the weavers' union, quote:figures to show that In the event of reauction of 15 per cent in New Bedfontho situation would not be relieved t
any appreciable extent. He declares thaif this amount went right down to thletail counter it would mean that goodrow selling at 39 cents a yard woubbe 38% cents, and goods selling at $
a yard would be 99 cents.

Wage Conference Soon
Within a few days there is to beconference between representatives othe Fall River unions and the Manufacturers' Association to discuss th

wage situation, the present agreemerof six months' expiring on Decemb«1. Last June Fall River mill men ircreased wages 15 per cent, the mamfacturers of this city taking almilaaction. Any action taken by FaRiver will in all probability be folowed by the mill men of New Bedforbut at present there is a dispositic
among the manufacturers to leave tl
wage question alone until every oth>
nvenue ha3 been tried in efforts
start up a buying movement in tltrade.
The managements of two Fall Rivmills have already reduced wages

per cent, but ntither corporationaffiliated with the Cotton Manufaturers' Association. The operativfor the most part are apparently mointerested in when the mills are to i
sume full time operations than in tpossibilities of a cut in wages. Withthe last twelve months the text:operatives received advances of 12
per cent and 15 per cent, and in tlast six years increases have amount
to approximately 175 per cent.In New Redford, which ¡3 the centof the fine goods trade, the mills £equipped with 3,402,000 spindles a55,397 looms, finding employment i39,000 operatives. In Fall River, whilargely manufactures print clotthere are 3,405,000 spindles and 79,(lccms, which provides employment28,000 operatives. The fact that iproduction at present is less than
per cent of normal will give an i(of the effect which the curtailment )had on the market.

Not Laying Off Workers
The manufacturers in both citieshave as far as possible refrained fromlaying off employees indefinitely, pre¬ferring to operate their plants on acurtailed schedule rather than throw acertain percentage of workers out ofemployment entirely. A few of the

men who have been laid off have foundemployment as laborers in the buildingtrades, which during the year have had
a revival from the slump created by therestrictions during war times. Others
are content to await, restarting of themills, and as showing the thriftyhabits of the average textile operativeit is reported that there has been littlecall for relief from the poor depart¬ment of the city, suggesting that earn¬
ings during the good times have beencarefully saved in most cased.
Despite the fact that raw cotton isoffered at tempting prices comparedwith a few short months ago, manu¬

facturers are refraining from buying
any more than to provide for presentneeds.
Evidence that the mills made a lot ol

money during the first half of the yeaiis forthcoming from the policy of the
directors in maintaining liberal dividends. The Sharp ManufacturingCompany, closed indefinitely, has jusdeclared $4 for the fourth dividend
aggregating 16 per cent for the yearThe Butler has paid 2;f per cent amthe Quissctt 28 per cent. The Nash
awena distributed $16, the Nonquit$12 and n stock dividend of 100 pecent, and the Manomet $13 and a stoc
dividend of 66 2-3 per cent. At the en
of the third quarter the average divi
dend of 2o mills was a little more tha
16 per cent, and with the tina] quartestill to be declared indications poin
to the aggregate being better than 2
per cent for the year, which will mak
one of the most profitable in he hi:
tory of the industry.

Britain Reducing Debt
Great Britain has reduced her na¬

tional debt £294,000,000 since the first
of the current year, when tue deot was
at its maximum. The greater part of
the repayment has been in funded
debt represented by borrowings through
issues of short and long term securi¬
ties such as national war bonds and
stock. The floating debt has also been
materially reduced.
A significant feature of the debt situ¬

ation, according to information' ob¬
tained by the Bankers Trust Company
of New York from its London corre¬
spondent, is that Great Britain is ad¬
hering closely to the program of debt
repayment outlined by the Chancelloj
of the Exchequer for the present finan¬
cial year, which began on April 1. The
Chancellor's budget calls for a bal¬
ance of £234,000.000 in the fiscal year
to be applied to debt repayment. This
balance ia to be obtained largely
through reduced expenditures. Up to
the end of August the expenditures
had been kept £92.000,000 below the
national revenue. This balance, to¬
e/ether with £5,000,000 from the Ex¬
chequer balance, was applied to debt
reduction. The amount of repayments
from April 1 to August 28 has actu¬
ally been slightly in excess of the
amount required to equal the Chan¬
cellor's estimatea.

What $100 Would Buy
The sharp rise of commodity prices of last winter and the decline

which followed are reflected in the following table, showing the quan¬
tities that could be purchased for $100 at wholesale prices prevailing
at the indicated dates. In some instances, as in wheat and sugar,
governmental supervision accounted for low prices of a year ago.

Oct. 15,1920. April 1,1920. Oct. 15,1919.
Coffee, Rio, lbs. 1428 607635
Brown sheeting, yds. 526 333390
Printcloth, 64x60, yds. 909 400555
Butter, creamery, ex., lbs.. 169 125145
Eggs, nearby fancy, doz... 97 182166 2-3
Flour, sprint pat., lbs. 1,742 1,478 1,653Wheat, No. 2 red, bus. ... 43 32U42
Leather, hemlok sole, lbs... 217 200172
Lumber, plain oak, ft. 655500-

Lumber, hard maple, ft.... 714 667-

Steel bars, Pittsburgh, lbs.. 3,100 2,859 4,300Beef, live, lbs. 1,081- 1,212Hogs, live, lbs. 651%-702
Raw silk, Sinshiu, No. 1, lbs. 15 8 1-39%.Sugar, granulated, lbs. 909 625,1,111Potatoes, bblä.,. 23% 6*2-3221-3
Serge, 16 oz., yds. 20% 15%18%

Business News
Retailers Expected to Delav

pring Buying Till JanuarySi
Clothing Manufacturers Plan

lo Open Lines Soon, How¬
ever; Expiration of Con¬
tracts May Break Market

Despite efforts that will be made by
some manufacturers of men's clothing
to start the spring selling season next
month, !t appears fairly conclusive at
this time that no large movement in
spring garments at wholesale will be¬
gin much before the first of the year.
A leader in the local manufacturing
field who is prominently identified with
the national trade organization of
clothing manufacturers, asserted yes¬
terday that so far as the New York
market is concerned there was little
likelihood of the spring season's beingopened before January 1. Normallythe spring selling and producing sea¬
son should now be under way.The chief causes of the day lie in the
unsettled condition of the cloth market
and the large amount of clothing made
up for this fall and winter, which has
been thrown back on the hands of
manufacturers through cancellation of
orders and returns of merchandise from
retailers. The fact that the guaranty
on suit prices until November 15 and
on overeats until December 1, entered
into last May between the associated
retailers and manufacturers, soon will
expire further complicates the situ¬
ation.

Hart, Schaffner & Marx, leading Chi¬
cago manufacturers, have announcer
a delay in their spring opening, anc
through circulars and advertisement!
have advised the retail trade to holeoff making spring purchases. A tele
gram received by The Tribune yesterday from the Stcin-Bloch Company con
firmed the report that the Rocheste
manufacturers would open their .sprinj
season on November 15. Alfred Decke
& Conn, Chicago producers, also in
formed The Tribune that they weri
working on spring samples and wouli
show them "as soon as ready." B
Kuppenheimer & Co., oí Chicagothrough Ludwig Stein, vice-presidentreplied as follows ro a request for in
formation concerning their plans fo
spring:

''The opening of our line for spriniwill take place as originally planner
on November 15. In pricing our product we shall take into consideratio;
not only the factors that have presented themselves during the .as
month, but also the future declines i
the primary market, which, we believe
we can substantially discount. An
radical departure from the establishe
procedure in any basic industry at thi
time would invite grave consequence:We regard it as a duty to maintain a
whatever cost the structure and sut
stance of our industrial system. A
public spirited manufacturers will preceed to operate and thereby stabiliz
the market by assuring consumptioand keeping the vast army of worker
employed."

It is reported here that one of th
largest clothing manufacturers in th
country has had about 40 000 suits an
20.000 overcoats returned by retailei
this fall. The accumulations in Ne
York, Chicago and Rochester are a
large, it is believed. One possible ou
come of a general opening in Rochei
ter on November 15 will be the pu
chasing of this accumulated merchai
dise rather than the placing of ne
orders. Reductions in prices of i
much as 40 per cent are expected wit
the expiration of the price guárante
period.
Clothing manufacturers expect fu

ther reductions in woolens and wors
eds with the fall, 1921, goods openir
around next month or the first of tl
year. Because there is little differen
in the character and weight of clo
used in both spring and fall clothii
these pew cloth offerings will provii
supplies for the spring season, tl
manufacturers believe. So far t!
manufacturing clothiers have pu
chased little spring cloth, having tak:
little more than enough to make
their spring samples.

"I have not bought a dollar's wor
of spring cloth for stock," said Hen
Fruhauf, of Fruhauf Bros. & Co.. loe
manufacturers, yesterday, "and I kn<
many other manufacturers who a
waiting for the new offerings of n
terials by the mills. We feel sure tr
cloth prices because of the drop
wool and the signs of lower wa
scales will show further reductio:
There is no use in clothing r.ianuf;
turers booking spring orders in Is
vember, when they will be cancelled
December or January if cloth prii
are lower. Besides, the labor questi
in New York is far from settled, a
likely will not be settled for so
time, so that manufacturers have
stable basis now on which to figi
spring prices."

Chinese Color Prejudices
The fact that the Chinese give evi¬

dence of decided ideas of their own as

to the use of colors in materials, wrap¬
pings and poster advertising, was

recently commented upon in The Cin-
cinnatian. Such prejudices have been
known to cause a Chinese customer to
change his patronage merely because
of the coloring of packing paper used.
Though no definite rule can be applied
to all commercial uses of color, i-t can
be generally said that the gold, yellow,
red, bright brown, purple and certain
shades of pink are good colors. Gold
is a dignified color, red the color of
good fortune. Imperial yellow is good
for rugs, carpets and curtains. White
und blue are mourning and should be
avoided as well as green, which is as-.
sociated with misfortune. The design¬
ing of posters and advertising mater
should always be handled by agencies
in China who are familiar with the
tastes and prejudices of the commun¬
ities involved.

Clothing Depression
To Be Short, Is Belief

Depression in the men's clothing
manufacturing industry will be
short lived, in the opinion of
William Goldman, of Cohen, Gold¬
man & Co., prominent New York
manufacturing clothiers. He ex¬
pects a period of activity to be well
under way by midsummer of next
year.
"So far as the manufacturing end

of the clothing trade is concerned,"
he said yesterday, "the business has
been quito stagnant for sixty days.
This has been due to warm weather
and the declining market. Retailers
have been endeavoring to get their
stocks in shape, which they are do¬
ing through reductions in prices.
The retail business, however, has
been satisfactory, except recently.
"A considerably reduced volume

of clothing has been manufactured
for fall and winter, and, although
there have been heavy cancellations
and returns, the clothing ought to
be readily absorbed at the reduced
prices at which it will be offered
later.
"Although a forward movement

will require time, fundamental con¬
ditions indicate that tho depression
will be short lived. A healthy re¬
vision downward will insure a sound
foundation for business activity,
which ought to bo well tinder way
before midsummer.
"Business men generally are for¬

tified by several years of good busi¬
ness to withstand losses they will
now incur, and I look for little seri¬
ous trouble as the result of the
present liquidation."

Canadian Exports
For Year Equal to
Half National Debt
Canadian exports for tho year end¬

ed September 80, according to returns
just issued by the Dominion Bureau
of Statistics, amounted to $1,219,523,896.
The sum thus derived almost equals
one-half of tho Canadian national debt,
is equivalent to little less than one-
twelfth of the national wealth and ap¬
proximates in amount 50 per cent of
the national income.

Official estimates place the wealth
of the Canadian people at $16,000,000,000.
Their aggregate income is estimated
to be around $2,500,000,000. The
public debt is Just over $3,000,000,000,
only 19 per cent of the wealth, while
the annual interest charge is about
$135,000,000 or less than 5Vi per cent of
the national income.
Notwithstanding the achievements ofCanada in the World War, she has como

through the ordeal relatively much lessheavily burdened than any of the bel¬
ligerents except the United States. In
a book just published by the BankersTrust-Company, entitled Tho Dominionof Canada, it is said that the debt ofthe Dominion is $338 per capita, andthe interest charge $15, compared with
a debt of $828 per capita for GreatBritain, $500 for Italy and $1,150 forFrance, while the interest charge borneby the British people is nearly $"7each, by the Italians $19.44 and by thoFrench $45.
"But what about the war record of

our Canadian neighbors?" the BankersTrust Company ask3. "It is the pioudboast of the Canadians that they werein the war from the first. Canada raisedand equipped an army of just under'500,000, of which number about 70 percent served overseas. More than 48,000were killed in action or died of wounds."The diieet money cost Of the war toCannda was $1,070,000,001), but other
expenses aggregating around $350,000,-000 were indirectly caused by the war,bringing up the gross burden upon the
taxpayers because gf the war to morethan $2,000,000,000. Included in thislarge sum were money advances toGreat Britain for the purchase of foodand supplies in Canada aggregating at
one time $568,000,000 more than similaradvances m;ide on the other side of thewater by Great Britain to Canada.

Advances to England
"Besides these direct advances Cana¬dian banks advanced Great Britain$200,000,000. In addition to the ad¬

vances to Great Britain the banks wereat one time loaning the Dominion gov¬ernment as much aa $363,000,000. Theseadvances have by this time practicallyall been liquidated.
"In the last ten years the value ofCanada's agricultural products and ofher manufactured products has in¬creased 300 per cent each. Since thebeginning of the war her foreign tradehas more than doubled and in ten yearsshe has quadrupled.
"We are far and away Canada's bestcustomer and we have only one bet¬ter customer than Canada and that i:Great Britain.
"Canada emerges from the war vir¬tually owning and actually otferatinfmore than half of her raiiway mileageShe also find3 herself the owner ant

operator of a large mercantile marineThese are big experiments in the socivilization of industry for which th
war is largely responsible."

Business Drop
Heavy Blow to
Road Salesmen

Decrease in Income a» Re¬
sult of Trade Slump and
Increased Expense* Com¬
bine to Cause Trouble

Work on Old Percentage
Employers Seeking to* Cut

Expenses Unable to Aid
by Raising Commissions

The slump In business and the far
in prices have given the average travel¬
ing salesman a blow from which he
will be some time in recovering. The
romance of the road is not what it was

in pre-war days or even so short a time
back as last year. During the war ano
on up to last spring road galesmer
kicked about the high prices of travel¬
ing, but received a balm in the way of
commissions on large sales a*, bigl
prices. Now the large sales and high
prices have disappeared. Salesmen
working on a commission basi ;, and the
majority of them are, find their incomes
greatly shrunken, but their expenses
going on as usual.
Many of tho salesmen say they are

making their usual trips without at¬
tempting to curtail expenses, in the
hope that the business situation will
soon change. Others, however, are mak¬
ing fewer trips, or shorter trips. In
fact some salesmen wtio have eone out
in the past month or two, quickly re¬
turned to headquarters when they
found their customers on the first
stages of their trip not în a receptive
mood for buying.
The two thorns in the side of the

traveling salesmen at present are t^e
high cost of traveling and the income
tax. Through some technicality in the
income tax law, the traveling salesman
is permitted to deduct only his rail¬
road fare as his business expense. He
considers his hotel bills and his meals
as a legitimate selling expense, since in
most cases he maintains a home where
living expenses eo on a-» usual, but is
not allowed to deduct them in making
out his inome tax report. The aveicge
salesman, according to a number of
them, spends at least $10 a day for
hotel rooms and meals.

Same Old Percentages
"The real rub in the talesman's

game,*' said a well known member of
the traveling fraternity the other day,'Ties in the fact that commissions
maintain tho same old percentage
they did before the war. And now with
business going bad our employers can':
see their way clear to grant
higher commissions and thus aclding
to their selling expense. It is true tha<-
our incomes increased when gooii.4 were
in brisk demand and high prices wer"
being paid for the things we sold. But
don't forget that while we made he-iv.sales much of the goods was not de¬
livered and a large quantity was can
celled or returned. All that came out
of our commissions. Even now we getcharged up with return.-, of meichan
dise that we sold early this year and
in some cases last year. Half the .«alas
men I know owe their firms moneyright now. They have drawn ahead and
Commissions have failed to bring in as
much as their drawings.''

Nearly every traveling salesman one
meets to-da has a violent protest to
register against some feature
business. Many of them as ert that
they would .'ike to get out of the traîne.
but lack experience in any other lino
of business

What Figures Reveal
The majority of salesmen in the

main commercial lines, bucIi gar
ments and shoes, work on a commis¬
sion basis, which averages around 5
per cent of their totai sales, and paytheir own expenses. In some cas
commissions go as high as 7 Vi per
cent, but these are exceptional. Tho
salesman makes practically ali of hta
income while traveling, and the average«salesman doesn't travel mure than half
the time.
A group of expense accounts sub¬

mitted by salesmen shows that the av¬
erage cost of traveling and sellinggoods on the road ranges from $125 to
$150 a week. The latter figure obtains
almost uniformly among shoes tales¬
men and outer clothing salesmen, wiio
carry a large trunk, on which excess
baggage is charged, und who have to
engage sumplo rooms in a hotel in
wiiich to display their wares.
Paying his own expenses, the ..rev¬

eler who spends $150 a week bus to
sell $3,000 worth of merchandise a
week, if he gets a S per cent commis¬
sion, before he begins to make a cent
that he can call his own. With pricesof most commodities down about 30
per cent since the peak of last spring,the salesmen has to sell approximatelyone-third more merchandise to bringin a bill of $3,000. But, and here's tho
hard part of it, few retailers can be in¬
duced to place orders of one-half the
volume that they did in normal years.

Increased Expenses Now
Salesmen, when asked about increased

traveling expenses, readily respondwith facts and figures which provotheir point. Figuring a week's trip to
Pittsburgh a New York a«]p»m-- *>«».
San by estimating his train and Pull¬
man fare at $4u for the round tnp,against $22.60 before the higher rates
went into effect. His hotel room, alarge sample room, since he carries aheavy line, is estimated at $D a dayfor at least four days. It costs $1.25
to have his trunk hauled from th<»
firm's headquarters ¡n New York to the
train. His excess baggage ligures atanother $2 or more. These are doubledfor the round trip. In Pittsburgh tin*
haggage hauling is not so steepNew York, in fact, in most towns ;.
trunk will he hauled from the station
to the hotel for 75 cents, but it costnly 25 cer.ts in pre-war days.Added to all his e*<oens» aro t*iemeals that the salesman must eat ,ai>dthese scarcely can be ñgureü at Ie-;sthan $4 u day, and probably will
amount to more if he invited a buyerto take dinner or lunch with him.Since the market has switched in fav *rof the buyer, the chances arc that thesalesman is more inclined to buy thebuyer's lunch than he was a year ¦¦¦ :**.The bare expenses of the trip toPittsburgh then, figured moderately,amount to more than $100 for theproaaic. Th's doesn't allow for inci¬dentals and any man who h-.s traveled

li -..-, ti al tips, mg izir:.--. m ¦» H On tliö
train, tolls on telegrams *..*, iad to re¬
serve hotel rooms, which ara nerv ti.«.*
exception rather than
incidentals, eat up a vast amount o.
mo ne v.

Less Commercial Paper Issued
The volume of commercial paperbeing issued, while still good, is de¬

clining because of the quiet comiitiur.3
in many lines of trade, according to
reports made by dealers to the FederalReserve Bank here.
The out.'tanding paper, exclusive ofshort time notes, of eleven ¡ar^e dis¬

tributors who report to the ReserveBank shows a decline at tho end ofSeptember of $216,000,000 from Jan¬
uary SI, when the peak of the volumeof paper was reached, with a total of$1,019,000,000. Outstanding paper oaOctober 31, 1918, was given a» $562-000,000. ~


